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Sell shops at Karmo District
Market, for commissions as
high as 7.5% (limited time only)

WELCOME TO RHL EXTERNAL AGENT SCHEME

We would like to welcome you to our scheme, we are
excited that you have decided to join us. We trust that this
newsletter/memo finds you mutually excited about working
as an external agent with Rural Homes Ltd.

Our digital marketing department will be available for you
at all times, we will regularly update you with current
information about the project and current marketing
materials. We will play our role to ensure your successful
integration into the scheme.If you have questions, please call
us at any time, or send me an email, if that is more
convenient. We are happy to have you come on board & we
hope this is the start of a profitable relationship.



Marketing Pointers

HOW TO SELL THE PROJECT

Karmo district market is located between Gwarimpa
and Life Camp, two of the largest middle class districts
in Abuja whom are the target market of karmo district
market. It is just 4 kilometers from the city center of
Abuja, 20 minutes from the Airport and 10 minutes
from the major railway (Train) terminal. This makes it a
logistic Haven, as the rail line will in the future link
Lagos-Kano, this means tenants will be able to
transport their goods via train, It also means

customers can come from other states to buy goods.

Shops are an underserved segment In Nigeria which is
why we have very informal markets and shops all over
Nigeria. We have only 1 square meter of retail space
per 1000 people, one of the lowest in Africa. The
informal economy in Nigeria accounts for 65% of GDP,
this is further proof that there is demand for shops all
over Nigeria.

Almost all the undeveloped land around are being
developed into housing estates, which increases the
attractiveness of the District market as customer
patronage into the market is guaranteed.There is a
lack of lease, rent and mortgage market :We must first
understand that The countries mortgage market is
underdeveloped and underutilized according to the
world Bank, from 2004 to 2012 only 44,000 mortgages
where issued in Nigeria, The ratio of outstanding
mortgages to GDP is 0.6% compared to 35% in South
Africa, This poor market penetration is even worse in
the retail sector more so than housing. There is
basically no footprint in the retail/ shopping sector,
This offers massive opportunity for market share
domination, there is void that needs to be filled and
will be filled, The question remains, Does an investor
want to be part of it2.

"People in agri-business can
capitalize on our farmers market and
cold rooms, remember 45% of food
spoils due to lack of cold storage in
Nigeria. As an example 1.5 Million
tons of tomato are harvested annually
and 700,00 tons are lost due to lack
of post harvest cold room storage, This
means a farmer can double his

A income.”
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